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A partnership is seeking to refinance a $113 million mort-
gage on the leasehold interest in Midtown Manhattan’s Lipstick 
Building.

The 635,000-square-foot structure, at 885 Third Avenue, is 
owned by IRSA, which is controlled by the Elsztain family of 
Argentina, and Marciano Investment of Beverly Hills.

The partnership is seeking an unspecified amount above the 
existing loan’s balance, with the excess used for various costs, 
including capital and leasing expenditures. It’s unclear whether 
a fixed or floating rate is preferred. Mission Capital is the part-
nership’s advisor.

The 34-story building, between East 53rd and East 54th 
Streets on the east side of Third Avenue, has a red-granite face 
and an oval shape whose three layers resemble an open lipstick 
tube. The lead tenant, law firm Latham & Watkins, occupies 
409,000 sf.

The Class-A tower, in the Midtown/Plaza District, was built 
in 1986 by Houston-based Hines and Sterling Equities of New 
York. In 2004, the duo sold the property to a Tishman Speyer 
partnership for $235 million.

In 2007, the Tishman group divided the ownership of the 
structure and the underlying land, selling the pieces in sepa-
rate transactions. A group of foreign investors, led by investor 
Haim Revah, acquired the leasehold interest for $606.8 million. 
Reva’s partners included IRSA, Marciano and Israeli shops Tao 
Tsuot and Financial Levers. In 2011, IRSA and Marciano gained 
control of the leasehold interest in conjunction with a recapi-
talization. 

Also in 2007, the Tishman team sold the land to a partner-
ship between SL Green Realty of New York and SL Green spinoff 
Gramercy Capital for $317 million. In 2010, SL Green bought 

out Gramercy’s position. Last February, SL Green sold the un-
derlying land to a joint venture between Shanghai Municipal 
of China and Ceruzzi Properties of Fairfield, Conn., for $453 
million. 
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Veteran originator Jeff Taschler le�  Walker & Dunlop at yearend, shortly a� er the shop exited the conduit-lending busi-ness. Taschler joined the Bethesda, Md., � rm in mid-2015 as chief operating o�  -cer for the commercial-property � nanc-ing platform. � e buzz is that he was asked to stay on board in a di� erent role, but opted instead to take a severance package. Taschler had previously been a managing director at Ladder Capital and also worked at UBS and Bear Stearns.
Goldman Sachs commercial MBS trader Mike Wiebolt has signed up to join Blackstone’s real estate debt strategies group. At Goldman, Wiebolt traded in the secondary market. It’s unclear 

Goldman to Lead Big Loan on Complex in SFA Goldman Sachs syndicate has landed a $975 million � xed-rate loan on one of 
the top o�  ce properties in San Francisco.A joint venture between Paramount Group and Blackstone will use the proceeds 
to re� nance debt on the 1.6 million-square-foot complex, called One Market Plaza.

Goldman will fund 40% of the balance, and Barclays, Deutsche Bank and Morgan 

Stanley will each kick in 20%. � ey will securitize the debt in a stand-alone o� ering 
in February or March. � e loan will have a seven-year term and can’t be retired for 
� ve years. Eastdil Secured is advising the Paramount partnership.

� e lenders are still deciding how to comply with risk-retention rules that took 
e� ect last month. � e buzz is that Goldman is taking bids from investors that would 
retain the junior 5% portion of the deal for the long term. But the lenders could opt 
instead to retain 5% of each bond class themselves.� e two-building complex occupies the block bounded by Market, Mission, 

See GOLDMAN on Page 5Pros See Risk Retention Lifting Bond PricesCommercial MBS pros have a decidedly bullish view of where new-issue prices 
are headed in the � rst half — and some point to risk retention as a major reason.

� e average forecast � oated by a panel of CMBS investors, lenders and dealers 
calls for the spread on benchmark conduit paper to contract by 19 bp, winding up 
at 96 bp over swaps on June 30. � at would put the prevailing level on long-term, 
super-senior bonds below the key psychological barrier of 100 bp for the � rst time 
since mid-2015.

� e individual predictions of the 16 respondents to Commercial Mortgage Alert’s 
latest semi-annual survey are remarkably similar — in sharp contrast to the fore-
casts at the beginning and middle of last year, which varied widely.

All the pros expect the benchmark triple-A spread to tighten from the yearend 
level of 115 bp. In fact, all but two said it will shrink to 95 bp or 100 bp. � e outliers 
are even more bullish: Morgan Stanley’s CMBS distribution chief, executive director

See RISK on Page 4Deutsche, Citi, KKR Mapping L-Shape DealDeutsche Bank, Citigroup and KKR are working on what could be the � rst com-
mercial MBS deal to use the “L-shape” option under new risk-retention rules.

� e three shops are “well on their way” to agreeing to terms, according to a per-
son familiar with the matter. � e conduit transaction (CD 2017-CD3) could surface 
within several weeks.Meanwhile, as previously reported, Goldman Sachs and Rialto Capital are also 
weighing whether to use the L-shape on a pending conduit o� ering (GSMS 2017-
GS5).

CMBS issuers initially focused on the two other permitted structures for risk 
retention, but interest in the L-shape option has mushroomed over the past couple 
of months. Some market pros now think it could become the preferred way to com-
ply with the rules, at least initially.� e regulations require CMBS issuers to keep “skin in the game” by retaining
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