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MULTIFAMILY LOAN SALES

MISSION CAPITAL SOLUTION

Regulator guidance to banks cautions that CRE
concentration in bank portfolios should not exceed
300% of risk based capital, and the outstanding balance
of bank CRE portfolio should not grow more than 50%
during the prior 36 months

CRE Concentration Regulatory
Guidance

—

Over-Exposure to Specific Borrower ——» ' strategic dispositions when lending limits to specific borrowers

impede ability to originate new loans to the borrower

Mission Capital advises clients
nationwide on the sale of performing

Exit Non-Strategic Borrower

Relationshi —> Offered loan is bank’s sole relationship with a borrower loan portfolios, delivering custom

e e (i.e. no depository or other banking services) asset marketing solutions via our
world-class talent, proprietary
Prudent Risk Management — Exiting geographies, change in credit appetite, exiting technology, transactional experience,
deals with tenant roll risk, divesting asset classes, etc. and deep relationships.
M&A Activity ) Strategic disposition of assets outside desired
footprint / outside lending parameters
legacy or Reperforming Portfolios ) Monetize legacy assets on disparate systems or

low basis reperforming TDRs

SUMMARY

$23mm total UPB, recently originated, traded at 100.85%. High
demand from secondary market.

$11.6mm total UPB, traded at 100.11%. Bids ranged from 90% of
par to 100.11%. High demand from secondary market, market
accustomed to asset type.

TRANSACTION

Small Regional West Coast Bank
CRE Loans, Performing

TRADE THEME

Premium to Par,
Gain on Book Value

Premium to Par,
Gain on Book Value

Large National Commercial Bank Lender
CRE Loans, Performing

Gain on Book Value,
Portfolio Risk
Management

GSE Lender
Healthcare & Multifamily/Student Housing, Performing

$194mm total UPB, traded at 91%. Government Seller. High
demand from secondary market.

$12.3mm total UPB, traded for 89%. Portfolio made up of non-
seller originated loans previously acquired on the secondary
market. High demand from secondary market.

Gain on Book Value,
Harvest Gains

Private Equity
CRE Loans, Performing

Gl

KEY
FACTORS

FOR UPSIDE
PRICING

TYPES OF
INVESTORS

At or above market coupon

Strong cash flow and payment history

LTV < 70%; DSCR > 1.3x; Maturity <5 yrs

Average asset size > $2.5mm

Variable rate or limited remaining fixed rate term
Reasonable floor on variable rate portion of term
Prepayment protection

Full recourse / Personal guarantees

Credit tenant

No lease hangout on single tenant loans

“Full doc” / in compliance with financial
reporting requirements

ASSET SALE
PROCESS
OVERVIEW
/ SAMPLE
TIME LINE

Recent appraisals

Banks

&

Mortgage REITs

Insurance Companies

Structured Finance Buyers CONTACT

Re-Performing with Gain on Book Value
Shorter maturity, above market rate
Multi-tenant office, industrial, retail
Self storage

Mobile home parks

High Coupon Legacy Performing

45-60 days, depending on number of assets and
relative complexity of pool

Pools offered for the purchase of (a) any loan
individually, (b) any combination of loans, or (c)
the entire Portfolio, which attracts the broadest
universe of buyers and allows “mix and match” to
achieve overall best execution

Typically a two-round process: Indicative (25-35
days) & Final Bid Rounds

Online due diligence, potentially property tours
when possible and warranted
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